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This Congo Airways DHC-8 402 on our front cover was spotted on 21st July at Malta 

International Airport after fl ying in from Kinshasa with intermediate technical stops at 
N’Djamena and Djanet. It will be receiving attention at one of the MRO providers based at 
Safi  Aviation Park. The aircraft was originally delivered to Air Niugini in October 2010 as P2-
PXT. The twin-turboprop was fl own to Malta by Captain Stephane Parrianos and First Offi  cer 
Olivier Kamidi. Photo credit goes to - Mario Caruana / MAviO News.

Meanwhile (above) the fi fth and sixth Beechcraft T-6C Texan 11 for the Tunisian Air Force was 
delivered through Glasgow earlier last month. The Tunisian Air Force has a total eight on or-
der from the United States manufacturer. Big thanks to our WAN correspondent Stuart Haigh 
who took this shot.
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AIRLINE IN A BOX

WAN: Thank you for agreeing to this interview. 
Your time is appreciated. Can we start with a brief 
description of who you are,  the portfolio you 
hold in Avion Express, and a bit of your career 
background?

DS:  I am a father of three, based in Vilnius, Lithuania. I have a 

BSc in Business Administration at the University of Bath and 

Avion Express is a leading ACMI business,  
based in Lithuania. It was  recognised by 
a leading newspaper Verslo Žinios as one 
of the TOP-20 Lithuanian Most Desirable 
Employers of 2019. 
So why would Avion Express be interested 
in African-based airline operators. Heidi 
Gibson spoke to  Dainius Staniulis,  vice 
president of Avion Express.

an EMBA from the Baltic Management Institute in Lithuania. 

I have spent a majority of my career in banking until I joined 

Avion Express in 2018. As a result, I am over 5 years in aviation 

and I am still learning and enjoying every day of it.

 My duties at Avion Express encompass the supervision, 

coordination and responsibility of commercial and business 

development function which is all about customers, sales, 

relationship development and, last but not least, revenue 

generation.

WAN: Can you give our readers a brief overview 
of Avion Express operations in Europe and any 
other country - perhaps in another continent?

DS: Avion Express is a globally leading ACMI (wet/damp 

lease) provider with a fl eet of 55 Airbus A320 family aircraft 
in September 2023. We have two AOCs (Lithuania and Malta) 

and are in the market for over 18 now. 

 We provide our services worldwide – in Europe, Africa, 

Asia, and the Americas. Our list of customers currently and 

in the past includes but is not limited to he following airlines: 

Eurowings (Lufthansa Group), LOT, Norwegian, 

WAN: In a continent where a large number of 
operators are managing fl eets such as the old 
Boeing 737s - some 20 to 30 years old - why is 
Avion Express interested in doing business in 
Africa – when your fl eet is made up of only the 
Airbus A320? 

DS: We understand the fl eet composition in Africa and there 
are plenty of Airbus operators too. Actually, a good aspect 

of ACMI is that it does not matter what fl eet the customer 
operates. As you can see from a list of our customers, quite 

a few of them are Boeing operators. Since we provide crews 

Dainius Staniulis,  vice president of Avion Express.
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and take care of maintenance, this does not clash with the 

customer’s fl eet. In terms of the aircraft age that you have 
mentioned, our fl eet is younger than the age you have 
provided, therefore, this can bring certain advantages for the 

customers as well.

WAN: Are you hoping to change these fl eets over 
to a new aircraft type? How will you do this?

DS: To add to the question above, Avion Express plans to 

continue our growth with the same A320 family type of 

aircraft going forward. 

WAN: Who are your target audience in Africa and 
what specifi c solution can you off er them? Can 
you perhaps use one example of such a solution 
and provide some facts and fi gures that best 
illustrate the problem that could solve? It does 
not have to be based in Africa.

DS: Our target audience are the airlines since we provide 

B2B services to them. This includes airlines operating both, 

Airbus and Boeing narrow bodies, as well as potentially other 

operators with smaller aircraft but willingness to expand into 

larger jets and/or open or try out new markets, routes, etc. We 

can off er our experience and guidance towards a successful 
ACMI product and we can start operating very quickly with our 

solution. In short, it is a fl exible capacity solution which limits 
the amount of long-term leases and costs associated with it in 

a seasonal market. 

 As an example, certain countries have peak demand 

periods for a certain period of time (e.g. 2-6 months) where 

airlines could fl y and earn more but are limited to the 
capabilities and size of their own fl eet. It also does not make 
sense to employ a long-term dry lease since airlines would 

experience overcapacity and ineffi  cient cost structure during 
the other periods of the year with lower demand. In such case, 

we can assist with our capacity to utilize the existing market 

demand and extract the most revenue and profi t for the airline 
while maintaining their fi xed cost structure at a more effi  cient 
level.

 Another example is for, say, regional airlines with regional 

jets which may have some higher demand markets with a 

need to larger capacity. We can provide this for a relatively 

short period of time in order to test the market and the routes 

which can be continued afterwards.

WAN: I can see that many of the solutions are 
geared towards commercial airline operators, are 
there any other markets that you are targeting? 
What are these? 

DS: We are B2B providers for the airlines, therefore, our key 

target is passenger airlines. On the other hand, Avion Express 

is opening an AOC in Brazil where we may operate cargo 

aircraft as well, therefore, this means apart from the airlines, 

we would be interested to provide cargo charter fl ights for 
other companies such as retail or electronic trading platforms 

(e.g. Amazon) which have large amounts of cargo to be 

moved. 

WAN: Africa presents many challenges -  one of 
which will be fi nancial - does Avion Express have 
any particular solutions that you can off er start-
ups or even long-established operators?

DS: Financial or payment challenges and risks related to it 

are always there. It is natural that higher risk transfers to 

higher return, therefore, customers with a worse risk profi le 
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ZIM PASSPORT UPGRADE
Travellers to Zimbabwe will now spend 
less time processing their documents 
at the country’s ports of entry as 
government is set to implement an 
online border management system 
that will incorporate visa and residence 
permits.
An integrated information communication technology 

system will support this new service. 

 In a similar move, the government has also expedited 

the rolling out of electronic passport production across the 

country after it entered into a partnership with a Lithuanian 

company called Garsu Pasaulis or GP to do this.

 Information, Publicity and Broadcasting Services 

Minister Monica Mutsvangwa said the government 

had engaged GP to implement the national biometric 

infrastructure which will produce entry visas and residence 

permits.

Zimbabwe has issued more than 600,000 passports holding 

the bearer’s biometrics on an electronic chip, clearing a 

backlog which previous reports trace back as far as 2018.

 The new passports are printed by GP with technology 

from Semlex, and their issuance began in Harare in January, 

2022.

The backlog of e-passport applications had reached 

400,000 in 2018, and was reportedly down to 184,000 by 

the end of 2021, when the deal for the new passport was 

signed. 

At the time, President Emmerson Mnangagwa said the 

new system would be capable of issuing up to 30,000 travel 

documents per day.

 As such passport offi  ces have opened in six provincial 
centres, including Murehwa and Chitungwiza. Offi  ces in 
Chipinge and Mwenezi are also slated to open this year.

 Meanwhile, Botswana and Zimbabwe have held talks 

on allowing people to travel between the neighboring 

nations using their digital identity cards, rather than 

requiring passports.

may expect higher pricing. At the same time, standard global 

practice is cash deposits to ascertain the customer’s fi nancial 
obligations. The higher the risk, the larger the deposits 

are. This has to be accepted and understood by airlines as 

someone like Avion Express, being as fl exible as they are, may 
actually provide capacity even if the Lessors do not do that, 

but certain fi nancial security has to be provided accordingly.

WAN: What criteria do you take into account 
when assessing the risk profi le of such operators? 
Can you off er fl exibility? How strict are you?  

DS: We look at many aspects starting from country/city/

airport risk related to security, as well as the airline risk. When 

evaluating the airlines, we investigate many factors, such as 

the set-up, fi nancial stability, investors/shareholders, the team 
behind the airlines and other important factors that could lead 

to success or failure of the airline. Indeed we off er fl exibility 
and operating in some markets may pose larger challenges, 

but we remain fl exible and take each opportunity on a case-
by-case basis. 

WAN: I heard your ACMI business described as an 
“Airline in a Box” during the recent AviaDev Africa 
conference. Would you agree with this simplistic 

description – if not what words would you use to 
describe your business? 

DS: Most likely this is a good defi nition as we off er a “plug and 
play” solution for airlines where we can come into the base 

very quickly and start fl ying within days. By using our solution 
the customers not only get performed fl ights and passengers 
transferred with high quality, but also our experience and 

expertise of operating an airline globally for over 18 years.  

 Therefore, our processes and advice on various level could 

be of huge importance and signifi cance for our customers 
who are willing to learn and improve. This is the same at our 

end where we always try to have as many discussions with our 

customers on various levels and learn at every opportunity 

that we have.

WAN: Do you have any specifi c projects that you 
can talk about here?

DS: Africa is a very interesting continent for aviation 

development carrying enormous potential and we can already 

see some countries where ACMI would be a great solution 

for local airlines. We would be happy to discuss any interest 

airlines may have, hopefully leading to a mutually benefi cial 
outcome.
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By Heidi Gibson

More recently the International Air 

Transport Association held a Focus 

Africa event in Addis Abbab, Ethiopia 
where head honchos Willie Walsh IATA 

director general,  Yvonne Makolo CEO 
RwandAir and  IATA chair-designate as 

well as Kamil Al Awadhi IATA regional 
vice president for Africa & Middle East 

addressed the media.
Some of the statistics that came out of that briefi ng make 
for some interesting reading. Take this one for instance – 

80% of the continent’s total traffi  c comes from international 
carriers. That’s a lot of European, American and Middle East 

players in our backyard. Yet this statistic plays in important 

role in the recovery of air travel for the region – don’t 

underestimate it.

 While many other countries have exceeded 2019 traffi  c 
levels – southern Africa as a region continues to lag behind 

other countries. And analysts are saying we ( southern 

Africa) will only fully recover by 2025.

 It’s not looking good for us down south.

Meanwhile in the North and in the East of Africa they are 

doing well – in fact leading the recovery. Please read the 

article about Morocco’s and Angola’s airport infrastructure 

developments.

 From a fi nancial point of view, Focus Africa revealed, the 
continent’s carriers suff ered cumulative losses of (US) $3.5 
billion for 2020-2022 with more, in the region of (US) $213 
million in 2023. This against the fact that carriers last made 

a profi t in 2010. Ouch!
 Infrastructure in Africa also comes with a high price 

tag in many countries. User charges are 8% higher than 

the industry average. In addition, African carriers had 

excessive costs in several areas. Take for example in 2021 

when aircraft fuel and oil cost accounted for 31.2% of total 

airline expenses for African carriers and Flight Equipment 

maintenance and overhaul accounted for 20.2% .

 Other concerns include, safety, connectivity, a lack 

of accurate passenger data programmes and airport 

infrastructure. You just have to travel through JKIA in 

Nairobi, Kenya and Murtala Mohammed International 

airport in Lagos and experience the numerous security 

checkpoints and passenger processing to understand what 

this means.  

 And then there is the issue of blocked funds where 

governments delay in allowing international carriers access 

to these much-needed funds. It’s crazy.

 But all is not lost, IATA launched Focus Africa as a new 

collaborative initiative, that is pooling together resources 

from across the aviation value chain, to urgently address 

critical challenges hindering the advancement of aviation 

across Africa.

 Last month the Collaborative Aviation Safety 

Improvement Programme or CASIP was supposed to have 

happened. This would see experts across varying disciplines 

working together to bring a high level of commercial 

aviation safety through a data-driven approach. The 

objective being to reduce the number of accidents and 

incidents on the continent. But I haven’t heard anything 

more about this.

 There are other initiatives such as airport master 

planning, expansion of fi nancial settlement systems 
and the promotion of Sustainable Aviation Fuel (SAF) 

Production and this is where South Africa can play a role. 

 World Airnews carried an article about the research 

study headed by WWF that showed we have the immediate 

technical potential to produce 3,2 to 4.5 billion litres 

of SAF annually, following the strictest sustainability 

requirements.

 This is enough to replace the use of conventional jet-

fuel domestically up to a maximum blending threshold of 

1,2 billion litres per annum, while also providing 2 to 3,3 

billion litres for export. This initiative aims to engage with 

a wide range of industry and policy stakeholders on all SAF 

topics and facilitate cooperation and promote partnerships 

between them. 

FOCUS ON AFRICA
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THE LARGEST AIRPORT ON THE 

CONTINENT

Dr Antonio Agostinho Neto International Airport is due to be 

complete by the end of the year

The Aviation Industry Corp of China 

is helping Angola - a southern African 

country - to build one of the largest 
airports on the continent due to be 
commissioned and working by the end 
of the year.
The Dr. Antonio Agostinho Neto International Airport in 

Luanda, the capital city will be located about 40 kilometres 

from the capital Luanada.

 It is expected to support the existing international airport 

of Quatro de Fevereiro and handle the rising number of 

travellers to the country.

 Chairman of the China National Aero-Technology 

International Engineering Corporation (a subsidiary of AVIC 

International Holding) Liu Hongguang, the main contractor, 

has said the airport will be the largest ever built by any 

Chinese enterprise outside China.

 Upon completion, the airport cover 43 hectares and consist 

of two modern runways and large terminal buildings.

It will be able to facilitate about 100,000 fl ights each year and 
an annual estimated 15 million passengers.

 To tandem with the hub, the Angolan government 

has planned to construct nearby offi  ce buildings, hotels, 
conference and exhibition halls, as well logistics facilities.

 According to Hongguang, the airport’s infrastructure 

will be characterised by eco-friendly and energy-effi  cient 
technologies and equipment, and will have a wide range of 

smart devices, promising comfortable and convenient transit 

for passengers.

 “We have introduced a lot of advanced Chinese 
engineering machines to build the airport and installed 

top-tier Chinese civil aviation equipment and trained a great 

number of local employees.

 He said the project had injected momentum into many 

local businesses and boosted employment and economic 

growth.

 For instance, fl oor tiles in the terminal buildings originally 
designed to be high-quality and low-price China-made 

products, were changed to local sourced product when project 

managers learned about them.

 The project has created more than 10,000 jobs for local 

residents, ranging from construction laborers to engineers and 

translators.

 And the China National Aero-Technology International 

Engineering Corp has arranged weekly guided tours for 

teachers and students  to the new airport to educate them 

about the construction and civil aviation project.

 Meanwhile, earlier this month an MoU aimed at 

establishing an air link between Angola and Luxembourg was 

signed by the National Civil Aviation Authority of Angola 

(ANAC) and the Civil Aviation Directorate of the Grand Duchy 

of Luxembourg.

 According to the president of ANAC’s board of directors 

PCA Amelia Domingues Kuvingua, the agreement provides 

for the possibility of up to seven weekly frequencies for 

passengers as well as an equal number of weekly fl ights for 
cargo.

 The memorandum provides for airlines to operate a route 

table with third and fourth freedom traffi  c rights in the case of 
passengers and fi fth freedom for load factors .
 It comes at a great time for fl ag carrier TAAG Angola who 
are already serving Portugal and Spain and allows Luxair, the 

national carrier, to fl y into and from Angola – making it the 
sixth carrier to fl y into this southern African country after 
France, Spain, Germany , Portugal and Tunisia.
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EXECUJET MRO 
SERVICES AFRICA 
CERTIFIED
The Aruba department of civil aviation and 
the Malawi department of civil aviation 
have certifi ed ExecuJet MRO Services 
Africa to do line and heavy maintenance 
on select aircraft types on those countries’ 
aircraft registry.
Aruba, in the Caribbean, where many business jets are 

registered, has granted approval that permits heavy and line 

maintenance on Dassault Falcon 7X and Falcon 900 aircraft 

as well as the Bombardier Challenger and Bombardier Global 

series aircraft. Aruba has also approved ExecuJet MRO 

Services Africa to overhaul Honeywell TPE331 turboprop and 

complete major periodic inspections (MPIs) on Honeywell 

TFE731 turbofan engines. 

 In a separate development, the Malawi department of civil 

aviation has certifi ed ExecuJet MRO Services Africa to do line 
and heavy maintenance on Malawi-registered Embraer ERJ-

135 and Embraer ERJ-145 commercial regional jets, as well as 

their derivatives, the Embraer Legacy 600 and 650 business 

jet. 

Regional vice president Africa at ExecuJet MRO Services Vince 

Goncalves said, “We are pleased to be recognised by so many 
international aviation bodies. This latest certifi cation allows us 
to penetrate these two markets by providing world-class MRO 

services to local business jet operators and owners as well as 

those fl ying into diff erent parts of Africa.” 
 “Customers can expect their aircraft to be well-supported 
and maintained at all times thanks to our team of highly 

trained maintenance technicians and engineers who have 

extensive multi-OEM experience,” he said. 

 ExecuJet MRO Services Africa is also certifi ed by other civil 
aviation regulators such as: Angola, Botswana, Mozambique, 

Namibia, Nigeria, Zambia, Cayman Islands, Isle of Man and 

San Marino.

Vince Goncalves, Regional Vice President Africa, 

ExecuJet MRO Services.

ROLLS-ROYCE & 
ETHIOPIAN 
AIRLINES
Rolls-Royce has signed a TotalCare 
service agreement with Ethiopian 
Airlines for Rolls-Royce Trent XWB-97 
engines that will power four new Airbus 
A350-1000 aircraft.
The agreement will provide the airline with predictability as 

well as a known cost for the services and maintenance.

TotalCare is designed to provide operational certainty for 

customers by transferring time on wing and maintenance 

cost risk back to Rolls-Royce. This service is supported 

by data delivered through the  advanced engine health 

monitoring system, that provides customers with increased 

operational availability, reliability and effi  ciency.
 The Trent XWB is the most effi  cient large aero engine 
in service today and the Trent XWB-84 already powers 20 

Ethiopian Airlines A350-900 aircraft in service.

 The contract was signed during a visit by the airline to 

Rolls-Royce’s Civil Aerospace headquarters in Derby, UK. 

Ethiopian Airlines is celebrating the 50th anniversary of its 

fi rst fl ight to the UK in April 1973.
“We value the strong relationship we have built over the 
years with Rolls-Royce, and as we celebrate 50 years 

of fl ights to the UK, we continue to look forward to the 
implementation of this TotalCare agreement for the latest 

addition to our fl eet with the introduction of the modern 
A350-1000 aircraft. We have experience of using the 

Rolls-Royce TotalCare service to ensure Trent 1000 and 

Trent XWB-84 engine availability and reliability and we are 

pleased to extend this service to the Trent XWB-97 model, 

which powers the A350-1000 aircraft,” said Chief Executive 

Offi  cer, Ethiopian Airlines Mesfi n Tasew.
 In addition to powering the A350-900 and A350-1000 

aircraft, the Rolls-Royce Trent 1000 also powers ten 

Ethiopian Airlines Boeing 787 Dreamliner aircraft, all 

supported by TotalCare.
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FLYNAMIBIA LINKS WITH AIRLINK 
FlyNamibia, a privately-owned domestic 
and regional airline, is joining Airlink 
to promote its fl ights and services to 
travel agents worldwide on the Global 
Distribution System (GDS).

Through the GDS, Airlink, an independent South African-

based airline, has global reach and the ability to display and 

sell its inventory in many markets.  Now FlyNamibia will enjoy 

the same global access on a franchisee basis.

 Simultaneously, FlyNamibia will launch its new website - 

co-branded with Airlink- which will be directly linked into the 

Amadeus Altea reservation portal.  This will make the booking 

process simpler and more user-friendly. 

 “Joining the GDS is a major milestone for our growing 
airline and it will be a boost for Namibia because it makes our 

fl ights, network and schedule visible to customers in parts of 
the world that, until now, we have been unable to access.  It 

also lets us provide customers with a convenient, user-friendly 

and seamless booking platform,” said FlyNamibia CEO Andre 

Compion.

 “This is one of the logical progressions we envisaged 
when Airlink invested in FlyNamibia last September.  It will 

help us strengthen air services within Namibia and support 

the Namibia Airports Company in positioning Windhoek’s 

Hosea Kutako International Airport as an alternative SADC 

region gateway hub. By building connectivity and extending 

FlyNamibia’s reach, we will unlock new markets and 

effi  ciencies for Namibia’s business, trade, travel and tourism 
sectors,” said Airlink CEO and managing director, Rodger 

Foster.

 Last September Airlink acquired a 40 percent stake in 

FlyNamibia in an investment that signaled its confi dence and 
faith in Namibia and its bright economic prospects.

 “Namibia’s economic expansion is stimulating demand 
for travel to and from the country.  FlyNamibia’s access to 

the GDS exponentially enhances and increases our ability to 

tap into this and open new markets.  Whilst we are moving 

closer and deepening our relationship with Airlink, FlyNamibia 

will continue to operate its own fl ights and retain its own 
unique brand and image.  This dovetails neatly with Namibia’s 

Harambee Prosperity Plan II and the National Transport Policy 

vision for effi  cient, world-class air transport services,” said 
Compion. 

 Although FlyNamibia’s inventory will be displayed on 

the GDS from July, all bookings for fl ights taking place up to 
and including 28th August, will be managed on FlyNamibia’s 

current reservation system, www.fl ynamibia.com.na .
 Reservations for FlyNamibia fl ights from 29 August 
onwards will be processed on the GDS with customers able to 

follow instructions on the website which will be linked to the 

new booking portal.
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    * Maintained by the only Mooney Factory approved 

  Maintenance and Repair Facility in Africa. Unless 

otherwise stated all prices are exclusive of VAT

AIRVAN AFRICA

www.airmoon.co.za

 
*2011 GA8 Airvan

7350 Hours Airframe TT. 1160 Hours Engine SMOH.
3-Blade Prop Upgrade. Cargo Pod.

Melvill and Moon Seat Covers.
Recently refurbished paint.

Price: R7 420 000

OTHER AIRCRAFT FOR SALE

2008 Whisper Motor Glider

Lancair Evolution Turbine S/N 037
1250 Hours TT All Components

Extended range fuel tank

Price: US$ 930 000

1962 Cessna 182E
6900 Hours TT Airframe

1100 Hours SMOH Engine

Price: Call For Price

 
*1977 Mooney M20J

4560 Hours Airframe TT. 690 Hours Engine SNEW
IO-390 (210HP) Engine and Scimitar Prop Upgrade.

MPI by SA Mooney in September 2022

Price: US$ 85 000

*2003 GA8 Airvan
7800 Hours TT Airframe

Almost Timex.
Ex Botswana – No corrosion

Price: US$ 245 000

*1964 Mooney M20C
3350 Hours TT Airframe, 1500 Hours SMOH

Recent interior, good paint.
The perfect budget A to B machine.

Price: R675 000

*Classic 1948 Cessna 170
Immaculate example with all records from new

A genuine collector’s item

Price: R900 000

1942 Waco YMF
650 Hours TT Airframe | Only 15 Hours SMOH on Jacobs R-755B2M

Radial Engine | Based in Australia

Price: US$ 275 000

http://www.mooney.airmoon.co.za/aircraft-sales/show-ad/64/1977-mooney-m20j/used/
https://www.mooney.airmoon.co.za/aircraft-sales/show-ad/62/2003-ga8-airvan-for-sale/used/
http://www.mooney.airmoon.co.za/aircraft-sales/show-ad/32/1964-mooney-m20c/used/
http://www.mooney.airmoon.co.za/aircraft-sales/show-ad/67/2011-ga8-airvan/used/
https://www.mooney.airmoon.co.za/aircraft-sales/show-ad/47/lancair-evolution-serial-number-037/used/
http://www.mooney.airmoon.co.za/aircraft-sales/show-ad/41/1962-cessna-182e/used/
https://www.mooney.airmoon.co.za/aircraft-sales/show-ad/55/1948-cessna-170/used/
https://www.mooney.airmoon.co.za/aircraft-sales/show-ad/60/1942-waco-ymf/used/
https://www.airmoon.co.za/
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SKYHORSE CHOOSES AIRBUS

A basic aviation risk standard or BARS 
registered aircraft operator, Skyhorse 
specialises in providing aircraft support 

and charter throughout Africa. 

At present, their fl eet consists of 10 new generation AS350 
series or H125 helicopters, two Pilatus PC-6 fi xed-wing aircraft 
and one Cessna F406 twin engine aircraft. 

 The company supplies aircraft to mining houses, drilling 

and construction projects, geophysical companies and 

agencies across Africa, Middle East and Australia. Their 

qualifi ed team have fl own over 35 000 hours with an excellent 
safety record.

 They are a privately-owned company, prepared to adapt 

operations in a safe and effi  cient manner, to fulfi l their clients’ 
specifi c requirements. All maintenance is outsourced to NRG 
AMO 279, a South African maintenance organisation that 

solely maintains the Skyhorse Aviation fl eet.
Here is a shortened version of an interview with Ryan Louw, 

CEO and Chief Pilot.

GDS: So why does Skyhorse prefer the Airbus 
H125 to perform their missions?

RL: With the range of variants of the squirrel, the B2 suits 

magnetic surveys perfectly, the endurance and the relatively 

low fuel burn for that size platform, and reliability in the fi eld 
makes it perfect for going into remote African fl ying magnetic 
survey or radiometric survey. The B3e, with its’ external load 

capability, is perfect for the external load work that we do. In 

particular the electromagnetic surveys that NRG is a world 

leader in.  Being able to lift 500 kilogrammes in a helicopter 

with full tanks and in a dusty environment, is what we rely on. 

With the B3, there’s not much I think that compares in terms 

of these capabilities in the hot and high environment.

 The Airbus H125 is extremely reliable and very easy to 

maintain in the fi eld. The service life limit on parts is a big 
factor that allows us to operate as long as we do.  As the 

H125 series has been modernised since the 1970s, as various 

components have got modernised better, they’ve sort of 

fi ltered down the extended life limits on various components 
down to the earlier models. This is a big advantage when you 

replace a tail rotor at 3500 hours instead of 2500 hours.

 Its’ one of the advantages of sticking with the H125, that 

comes from the continuous modernisation of the airframe. I 

think it’s a big plus for us.

GDS: Can you tell us about a real mission where 
the Airbus H125 was critical for the mission’s 
success?

RL: One project that stands out for us is Eastern Greenland 

where we based our crew and an H125 confi gured for aerial 
geophysics on an exploration vessel. We carried out about 200 

hours of survey fl ights. The Airbus H125 is so suitable for what 
we do because of its’ reliability. The service scheduling is quite 

suitable for us at 150 hours between MPIs. 

 When it comes to fl ying aerial geophysics, we think the 
Starfl ex is what makes a big diff erence for us. 
 Being able to fl y as low as we need to and follow the terrain 
as accurately as we do, probably would not be possible with 

diff erent types of rotor heads, and the Starfl ex makes a big 
diff erence for us.

Text and photo by Grant Duncan-Smith (Subiaco Photography)
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